
SPECIAL NOTICE TO OUR 
MASSACHUSETTS CLIENTS

By Michael T. Lahti, Esq.

For our Massachusetts clients who have executed 
Irrevocable Trusts designed to protect property 
from nursing homes, we are posting this important 
notice.  Massachusetts has long-been one of the 
more confiscatory states with respect to nursing 
home planning, and it’s getting worse.  Specifically, 
Massachusetts is heavily scrutinizing (and 
challenging) irrevocable trusts.  Although we have not 
had an irrevocable trust not work, we are concerned 
that some of the challenges being put forth may affect 
some of our client’s irrevocable trusts.  This would be 
particularly true of irrevocable trusts prepared further 
back, when the trend was to prepare such trusts with 
more retained “bells and whistles.”  

We feel this is important and should not be ignored.  If 
you feel that this notice may apply to you, we urge you 
to contact us so we can analyze the situation, and make 
recommendations and changes if needed.

We understand that it can be frustrating when changes 

are needed.  In a perfect world, we could do an estate 
plan and never have to change it.  But that’s unrealistic; 
laws are fluid, and interpretations of the laws are fluid.  
The simple fact is advanced planning sometimes 
needs to adapt.  In an effort to make our update request 
as palatable as possible, I will be heavily discounting 
my hourly rate to conduct the review and analysis of 
existing irrevocable trusts.  The analysis will include 
a written report explaining open issues, and options 
that you may or may not wish to take.  Please do not 
hesitate to have this done.

With the oldest “Baby Boomers” turning 70 this year, 
many are looking for age-related legal information.  
We have dedicated the balance of our winter newsletter 
to some of the questions we often hear from our 
“Boomer” clients:

QUESTION

I am afraid of losing money as a result of nursing 
home costs.  What happens if I bury the money in 
a coffee can, or put it under my mattress and don’t 
disclose it on my Medicaid application?

Answer by Michael T. Lahti, Esq.

This is a very common question that we get. Our answer 
is short and direct, which is “We can’t represent you 
if you do that.”  It’s Medicaid fraud, which is a very 
serious offense!

When you do, you should request that a “retirement 
planning status review” be conducted. Engaging in 
this process will provide a clearer view of where things 
stand and what, if anything, needs to be tweaked or 
overhauled.

LLO as part of its new client intake process elicits 
information about the identity, value and beneficiaries 
of all retirement vehicles and then assures that both 
document provisions and beneficiary arrangements are 
implemented in a manner which properly integrates 
your retirement planning objectives with your estate 
planning objectives.  But LLO also offers a more in-
depth Retirement Planning Status Review Service, 
either as a standalone undertaking or as an offshoot of 
our triennial free estate plan review service. 

Here’s what LLO’s Retirement Planning Status 
Review Service consists of:

• First you complete LLO’s Retirement Planning 
Status Review Intake Form (downloadable from 
our website, or contact us for a copy) giving 
us current information about your retirement 
vehicles, your beneficiaries, your income and 
your income taxes, and indicating whether you 
want one or more of the following basic analyses:
• Maximum Tax-Deferred Stretch-out Analysis
• Inherited IRA Required Minimum 

Distributions Analysis
• Roth IRA Conversion Analysis;

• We’ll quote you a fee based on whichever one or 
more of the above calculations you’ve requested. 
Then once we’ve received your retainer, we’ll 
run the calculations, meet with you to review 
and if necessary tweak them, and then render 
a final written Retirement Planning Status 
Report to include the final calculations and any 
recommended retirement-planning-related estate 
planning changes, including but not limited to:

• Beneficiary designation changes
• Estate plan document changes
• Level of creditor-protection afforded by each 

retirement vehicle, both as to -- 
• creditors in general and 
• nursing home protection in particular

• Additional fee quote for LLO implementing any 
recommended changes 

So whether you’re at the stage where you’ve built 
careers, assets and family and want a clearer view of 
your retirement targets, or you’re about to retire, or 
you’ve been retired a while and want to re-define goals 
and sharpen focus, take advantage of our Retirement 
Planning Status Review Service. And by the way, 
we encourage getting your other financial advisors 
involved in this process.  You should consider having 
your CPA and your money manager sit in with us at the 
initial Retirement Planning Status Review meeting.

Also, visit the www.llo-law.com website and click 
on the Newsletters drop-down menu to review the 
following retirement-planning-related Newsletter 
Articles:

• August 2011: Special Needs Beneficiaries
• April 2014: Traversing the Retirement Plan 

Beneficiary Designation Minefield
• May 2015 --

• Significant Changes in RI -- IRAs affected
• Clark v. Rameker - Inherited IRAs not exempt
• How to Distribute an IRA to a Trust post-death

And click on the Articles by LLO drop-down menu to 
browse the following Items:

• Using Standalone Retirement Distribution 
Trusts - Stephen T. O’Neill

• Elder Law Treatise - Comments regarding 
nursing home protection aspects of retirement 
vehicles - Michael T. Lahti
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The better approach is to use the powerful tools that are 
available when doing legitimate planning.  Generally, 
when discussing what tools are available, it is true 
that the better tools are available the sooner you plan.  
A sampling of some of the tools that we have follow, 
and are shown using hypothetical examples.

Advanced Planning Example #1.  A widower, 
aged 75 in good health, wants to pass his house 
to his children upon death.  He has not purchased 
long-term-care insurance, and is worried about 
potential future nursing home expenses.  His 
children are all trustworthy, healthy, and 
financially self-supporting.  This client might be 
a perfect example of someone who could consider 
advanced planning.  Advanced planning may 
involve transferring ownership of the residence 
into an irrevocable trust, but retaining lifetime 
use.  Because this client is in good health, the 
chances are very strong that such planning will 
completely protect the residence, and it will pass 
to the children undiminished by nursing home 
costs.

Advanced Planning Example #2.  A couple 
arrives at the office and wants to plan for 
nursing home costs.  They are both approaching 
retirement, are healthy, and have done a good job 
saving for retirement.  Even though they have been 
“savers,” they have not accumulated so much that 
they have a level of comfort so that their savings 
will not be depleted by potential nursing home 
costs.  They want to remain in their residence 
for as long as possible, and they want to leave a 
legacy to their children.  These clients could do 
advanced planning and purchase long-term-care 
insurance.  The insurance might stretch out the 
available funds, perhaps provide funds to remain 
in the residence for as long as possible, and (in 
Massachusetts) provide statutory protection so 
that the house cannot be taken as repayment for 
nursing home costs.

But what about the clients who put things off?  
Can things still be done to protect assets for them?  

Absolutely.  Even clients who do not hit the home-
runs mentioned above, can still engage in effective 
planning.  Some examples of this last-minute planning 
show how this could work.

Crisis Planning Example #1.  A couple arrives 
at the office very distressed. The husband has 
received a sad diagnosis, and does not have long to 
live.  The couple has not done advanced planning, 
and is worried that it is too late to protect assets.  
Even though this is a sad situation for this family, 
there are opportunities to protect assets for the 
children.  A will containing a testamentary trust 
is perhaps one of the most overlooked planning 
techniques.  This involves the creation of a will, 
and inside the will itself there is language creating 
a trust.  Because the trust is created within the 
will itself, it is known as a “testamentary” trust 
or a trust created “at death.”  (This is contrary to 
what most people do in an estate plan, which is 
setting up “living” trusts to avoid probate.)  The 
testamentary trust can protect property upon the 
death of the first spouse from nursing home costs 
without a five-year “lookback.”  In this situation 
we might intentionally put assets into the sick 
spouse’s name so that (to say it bluntly) when he 
deceases, assets will be immediately protected 
from his wife’s potential future nursing home 
costs.  

Crisis Planning Example #2.  A couple arrives 
at the office very distressed.  In this situation the 
husband’s cognitive abilities have declined to the 
point where he can no longer reside safely in the 
home, and a nursing home stay is imminent.  They 
have a house worth $400k with a home equity loan 
(HELOC) of 100k, and about 300k in the bank.  
The wife is concerned that all of their property 
will be taken, and she will not have enough to live 
on. In this situation, to protect the wife, we might 
use the husband’s power of attorney to move the 
house into the wife’s name (a penalty-free inter-
spousal transfer), have her implement a will 
with a testamentary trust (to protect assets from 
husband’s care costs if she deceases before him), 
pay down the HELOC (a valid spend-down of 
assets), and have the wife purchase an annuity that 
pays back to her with extra assets (another valid 
spend-down).  This last minute planning saves 
everything for the surviving spouse, protects assets 
from husband’s care-costs if the wife predeceases 
him, and avoids the tragic result that sometimes 
happens when people simply spend assets first, 
and then seek counsel when everything is gone.

The take away from all of this is that: (1) it is best 
always to do things honestly using the strategies that 
are sanctioned, (2) several strategies exist to help your 
family in protecting assets, and (3) the best strategies 
exist when implemented well ahead of time.

QUESTION

If I apply for nursing home benefits, what is asked 
for, and how far back do they look?

Answer by Alicia L. Hoffman, Esq.

If a family member needs nursing home care, our 
office can assist you with the arduous process of 
applying for nursing home benefits (also known as 
MassHealth benefits in Massachusetts). Although the 
eligibility requirements differ between Rhode Island 
and Massachusetts, the application process is largely 
the same in either state. 

First, the easy part. You must gather all personal 
information about the applicant. This includes copies 
of the following: driver’s license, social security card, 
marriage certificate, and estate planning documents. 
Next, the application requires documentation of all 
income and expenses. Income and monthly expenses 
are used to calculate the amount you will be paying 
out-of-pocket for nursing home care. 

Finally, and most importantly, it is necessary to 
compile information on all of the applicant’s assets. If 
they are married, details must be provided regarding 
their spouse’s assets as well.  This includes those 
assets owned at the time of application, as well as 
assets that were owned 5 years prior to the application 
date (often called the 5 year “look back” period).  
Statements must be gathered providing details on the 
following: bank accounts (checking, savings, CDs, 
money market), retirement assets (IRAs and 401ks), 
annuities, life insurance policies, and real estate. 

At this point, you may be thinking to yourself, why do 
you need to hire an attorney to assist with this process? 
As Michael Lahti says, once you start gathering asset 
information going back 5 years, you might start to 
see your application “grow legs”. Did you put assets 
into an irrevocable trust 3 years ago? Did you lend 
a family member $5,000 that was never repaid? Did 
you help your child pay for a wedding or give them 
money for a down payment on a home? Although 
well-intentioned, these details might cause serious 
issues when applying for nursing home benefits. If not 
properly disclosed and explained, these details might 

result in a denial of benefits that might cost you tens 
of thousands of dollars in nursing home expenses. 

Once all of the above information is collected and 
assessed by an attorney in our office, we will then 
implement any necessary legal strategies, and complete 
the application with all necessary explanations, legal 
support, and exhibits in order to get you approved for 
nursing home benefits. 

QUESTION

What is the Estate Planning Lawyer’s Role in My 
Retirement Planning?

Answer by Stephen T. O’Neill, Esq.

Retirement Planning in its most basic form involves 
accumulating sufficient resources via appropriate 
retirement vehicles and investment expertise, with the 
objective of providing a financially secure retirement. 
But in its ultimate manifestation retirement planning 
includes more than just optimizing the accumulation 
component. It also involves (i) optimizing the 
distribution component (by minimizing the impact of 
income and estate taxes), (ii) optimizing the creditor 
protection component (by minimizing the impact of 
third-party claims and/or spendthrift habits) and (iii) 
overlaying all of the above with a blanket of retirement 
asset wealth preservation over multiple generations. 
If you can figure out how to do all of that by yourself, 
God Bless. But more than likely, you’ll need the help 
of financial and legal professionals 

Virtually every financial professional you interact 
with has some retirement planning expertise. Your 
financial advisors, your tax advisors and your estate 
planning attorneys all can be valuable facilitators of 
the retirement planning process. 

So who should you turn to in order to assure that all 
components of your retirement planning are optimized? 
In all likelihood you can begin the process by turning 
to any one of the above-mentioned professionals with 
whom you have an ongoing and valued relationship. 

Pursuant to U.S. Treasury Department Regulations, we are required to 
advise you that, unless otherwise expressly indicated, any federal tax 
advice contained in this communication is not intended or written to be 
used for, and may not be used for, the purpose of (i) avoiding tax-related 
penalties under the Internal Revenue Code or (ii) promoting, marketing or 
recommending to another party any tax-related matters addressed herein.

This Newsletter should not be construed as legal advice but rather as 
general guidance on matters as to which you may wish to consult with a 
qualified professional advisor.

Introductions
Lahti, Lahti & O’Neill, P.C. is always grateful to 

receive referrals from our clients and professional 
colleagues. If you know of anyone interested in our 
estate planning or elder law services, please have 

them contact us for a free consultation.
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The better approach is to use the powerful tools that are 
available when doing legitimate planning.  Generally, 
when discussing what tools are available, it is true 
that the better tools are available the sooner you plan.  
A sampling of some of the tools that we have follow, 
and are shown using hypothetical examples.

Advanced Planning Example #1.  A widower, 
aged 75 in good health, wants to pass his house 
to his children upon death.  He has not purchased 
long-term-care insurance, and is worried about 
potential future nursing home expenses.  His 
children are all trustworthy, healthy, and 
financially self-supporting.  This client might be 
a perfect example of someone who could consider 
advanced planning.  Advanced planning may 
involve transferring ownership of the residence 
into an irrevocable trust, but retaining lifetime 
use.  Because this client is in good health, the 
chances are very strong that such planning will 
completely protect the residence, and it will pass 
to the children undiminished by nursing home 
costs.

Advanced Planning Example #2.  A couple 
arrives at the office and wants to plan for 
nursing home costs.  They are both approaching 
retirement, are healthy, and have done a good job 
saving for retirement.  Even though they have been 
“savers,” they have not accumulated so much that 
they have a level of comfort so that their savings 
will not be depleted by potential nursing home 
costs.  They want to remain in their residence 
for as long as possible, and they want to leave a 
legacy to their children.  These clients could do 
advanced planning and purchase long-term-care 
insurance.  The insurance might stretch out the 
available funds, perhaps provide funds to remain 
in the residence for as long as possible, and (in 
Massachusetts) provide statutory protection so 
that the house cannot be taken as repayment for 
nursing home costs.

But what about the clients who put things off?  
Can things still be done to protect assets for them?  

Absolutely.  Even clients who do not hit the home-
runs mentioned above, can still engage in effective 
planning.  Some examples of this last-minute planning 
show how this could work.

Crisis Planning Example #1.  A couple arrives 
at the office very distressed. The husband has 
received a sad diagnosis, and does not have long to 
live.  The couple has not done advanced planning, 
and is worried that it is too late to protect assets.  
Even though this is a sad situation for this family, 
there are opportunities to protect assets for the 
children.  A will containing a testamentary trust 
is perhaps one of the most overlooked planning 
techniques.  This involves the creation of a will, 
and inside the will itself there is language creating 
a trust.  Because the trust is created within the 
will itself, it is known as a “testamentary” trust 
or a trust created “at death.”  (This is contrary to 
what most people do in an estate plan, which is 
setting up “living” trusts to avoid probate.)  The 
testamentary trust can protect property upon the 
death of the first spouse from nursing home costs 
without a five-year “lookback.”  In this situation 
we might intentionally put assets into the sick 
spouse’s name so that (to say it bluntly) when he 
deceases, assets will be immediately protected 
from his wife’s potential future nursing home 
costs.  

Crisis Planning Example #2.  A couple arrives 
at the office very distressed.  In this situation the 
husband’s cognitive abilities have declined to the 
point where he can no longer reside safely in the 
home, and a nursing home stay is imminent.  They 
have a house worth $400k with a home equity loan 
(HELOC) of 100k, and about 300k in the bank.  
The wife is concerned that all of their property 
will be taken, and she will not have enough to live 
on. In this situation, to protect the wife, we might 
use the husband’s power of attorney to move the 
house into the wife’s name (a penalty-free inter-
spousal transfer), have her implement a will 
with a testamentary trust (to protect assets from 
husband’s care costs if she deceases before him), 
pay down the HELOC (a valid spend-down of 
assets), and have the wife purchase an annuity that 
pays back to her with extra assets (another valid 
spend-down).  This last minute planning saves 
everything for the surviving spouse, protects assets 
from husband’s care-costs if the wife predeceases 
him, and avoids the tragic result that sometimes 
happens when people simply spend assets first, 
and then seek counsel when everything is gone.

The take away from all of this is that: (1) it is best 
always to do things honestly using the strategies that 
are sanctioned, (2) several strategies exist to help your 
family in protecting assets, and (3) the best strategies 
exist when implemented well ahead of time.

QUESTION

If I apply for nursing home benefits, what is asked 
for, and how far back do they look?

Answer by Alicia L. Hoffman, Esq.

If a family member needs nursing home care, our 
office can assist you with the arduous process of 
applying for nursing home benefits (also known as 
MassHealth benefits in Massachusetts). Although the 
eligibility requirements differ between Rhode Island 
and Massachusetts, the application process is largely 
the same in either state. 

First, the easy part. You must gather all personal 
information about the applicant. This includes copies 
of the following: driver’s license, social security card, 
marriage certificate, and estate planning documents. 
Next, the application requires documentation of all 
income and expenses. Income and monthly expenses 
are used to calculate the amount you will be paying 
out-of-pocket for nursing home care. 

Finally, and most importantly, it is necessary to 
compile information on all of the applicant’s assets. If 
they are married, details must be provided regarding 
their spouse’s assets as well.  This includes those 
assets owned at the time of application, as well as 
assets that were owned 5 years prior to the application 
date (often called the 5 year “look back” period).  
Statements must be gathered providing details on the 
following: bank accounts (checking, savings, CDs, 
money market), retirement assets (IRAs and 401ks), 
annuities, life insurance policies, and real estate. 

At this point, you may be thinking to yourself, why do 
you need to hire an attorney to assist with this process? 
As Michael Lahti says, once you start gathering asset 
information going back 5 years, you might start to 
see your application “grow legs”. Did you put assets 
into an irrevocable trust 3 years ago? Did you lend 
a family member $5,000 that was never repaid? Did 
you help your child pay for a wedding or give them 
money for a down payment on a home? Although 
well-intentioned, these details might cause serious 
issues when applying for nursing home benefits. If not 
properly disclosed and explained, these details might 

result in a denial of benefits that might cost you tens 
of thousands of dollars in nursing home expenses. 

Once all of the above information is collected and 
assessed by an attorney in our office, we will then 
implement any necessary legal strategies, and complete 
the application with all necessary explanations, legal 
support, and exhibits in order to get you approved for 
nursing home benefits. 

QUESTION

What is the Estate Planning Lawyer’s Role in My 
Retirement Planning?

Answer by Stephen T. O’Neill, Esq.

Retirement Planning in its most basic form involves 
accumulating sufficient resources via appropriate 
retirement vehicles and investment expertise, with the 
objective of providing a financially secure retirement. 
But in its ultimate manifestation retirement planning 
includes more than just optimizing the accumulation 
component. It also involves (i) optimizing the 
distribution component (by minimizing the impact of 
income and estate taxes), (ii) optimizing the creditor 
protection component (by minimizing the impact of 
third-party claims and/or spendthrift habits) and (iii) 
overlaying all of the above with a blanket of retirement 
asset wealth preservation over multiple generations. 
If you can figure out how to do all of that by yourself, 
God Bless. But more than likely, you’ll need the help 
of financial and legal professionals 

Virtually every financial professional you interact 
with has some retirement planning expertise. Your 
financial advisors, your tax advisors and your estate 
planning attorneys all can be valuable facilitators of 
the retirement planning process. 

So who should you turn to in order to assure that all 
components of your retirement planning are optimized? 
In all likelihood you can begin the process by turning 
to any one of the above-mentioned professionals with 
whom you have an ongoing and valued relationship. 

Pursuant to U.S. Treasury Department Regulations, we are required to 
advise you that, unless otherwise expressly indicated, any federal tax 
advice contained in this communication is not intended or written to be 
used for, and may not be used for, the purpose of (i) avoiding tax-related 
penalties under the Internal Revenue Code or (ii) promoting, marketing or 
recommending to another party any tax-related matters addressed herein.

This Newsletter should not be construed as legal advice but rather as 
general guidance on matters as to which you may wish to consult with a 
qualified professional advisor.

Introductions
Lahti, Lahti & O’Neill, P.C. is always grateful to 

receive referrals from our clients and professional 
colleagues. If you know of anyone interested in our 
estate planning or elder law services, please have 

them contact us for a free consultation.
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notice.  Massachusetts has long-been one of the 
more confiscatory states with respect to nursing 
home planning, and it’s getting worse.  Specifically, 
Massachusetts is heavily scrutinizing (and 
challenging) irrevocable trusts.  Although we have not 
had an irrevocable trust not work, we are concerned 
that some of the challenges being put forth may affect 
some of our client’s irrevocable trusts.  This would be 
particularly true of irrevocable trusts prepared further 
back, when the trend was to prepare such trusts with 
more retained “bells and whistles.”  

We feel this is important and should not be ignored.  If 
you feel that this notice may apply to you, we urge you 
to contact us so we can analyze the situation, and make 
recommendations and changes if needed.

We understand that it can be frustrating when changes 

are needed.  In a perfect world, we could do an estate 
plan and never have to change it.  But that’s unrealistic; 
laws are fluid, and interpretations of the laws are fluid.  
The simple fact is advanced planning sometimes 
needs to adapt.  In an effort to make our update request 
as palatable as possible, I will be heavily discounting 
my hourly rate to conduct the review and analysis of 
existing irrevocable trusts.  The analysis will include 
a written report explaining open issues, and options 
that you may or may not wish to take.  Please do not 
hesitate to have this done.

With the oldest “Baby Boomers” turning 70 this year, 
many are looking for age-related legal information.  
We have dedicated the balance of our winter newsletter 
to some of the questions we often hear from our 
“Boomer” clients:

QUESTION

I am afraid of losing money as a result of nursing 
home costs.  What happens if I bury the money in 
a coffee can, or put it under my mattress and don’t 
disclose it on my Medicaid application?

Answer by Michael T. Lahti, Esq.

This is a very common question that we get. Our answer 
is short and direct, which is “We can’t represent you 
if you do that.”  It’s Medicaid fraud, which is a very 
serious offense!

When you do, you should request that a “retirement 
planning status review” be conducted. Engaging in 
this process will provide a clearer view of where things 
stand and what, if anything, needs to be tweaked or 
overhauled.

LLO as part of its new client intake process elicits 
information about the identity, value and beneficiaries 
of all retirement vehicles and then assures that both 
document provisions and beneficiary arrangements are 
implemented in a manner which properly integrates 
your retirement planning objectives with your estate 
planning objectives.  But LLO also offers a more in-
depth Retirement Planning Status Review Service, 
either as a standalone undertaking or as an offshoot of 
our triennial free estate plan review service. 

Here’s what LLO’s Retirement Planning Status 
Review Service consists of:

• First you complete LLO’s Retirement Planning 
Status Review Intake Form (downloadable from 
our website, or contact us for a copy) giving 
us current information about your retirement 
vehicles, your beneficiaries, your income and 
your income taxes, and indicating whether you 
want one or more of the following basic analyses:
• Maximum Tax-Deferred Stretch-out Analysis
• Inherited IRA Required Minimum 

Distributions Analysis
• Roth IRA Conversion Analysis;

• We’ll quote you a fee based on whichever one or 
more of the above calculations you’ve requested. 
Then once we’ve received your retainer, we’ll 
run the calculations, meet with you to review 
and if necessary tweak them, and then render 
a final written Retirement Planning Status 
Report to include the final calculations and any 
recommended retirement-planning-related estate 
planning changes, including but not limited to:

• Beneficiary designation changes
• Estate plan document changes
• Level of creditor-protection afforded by each 

retirement vehicle, both as to -- 
• creditors in general and 
• nursing home protection in particular

• Additional fee quote for LLO implementing any 
recommended changes 

So whether you’re at the stage where you’ve built 
careers, assets and family and want a clearer view of 
your retirement targets, or you’re about to retire, or 
you’ve been retired a while and want to re-define goals 
and sharpen focus, take advantage of our Retirement 
Planning Status Review Service. And by the way, 
we encourage getting your other financial advisors 
involved in this process.  You should consider having 
your CPA and your money manager sit in with us at the 
initial Retirement Planning Status Review meeting.

Also, visit the www.llo-law.com website and click 
on the Newsletters drop-down menu to review the 
following retirement-planning-related Newsletter 
Articles:

• August 2011: Special Needs Beneficiaries
• April 2014: Traversing the Retirement Plan 

Beneficiary Designation Minefield
• May 2015 --

• Significant Changes in RI -- IRAs affected
• Clark v. Rameker - Inherited IRAs not exempt
• How to Distribute an IRA to a Trust post-death

And click on the Articles by LLO drop-down menu to 
browse the following Items:

• Using Standalone Retirement Distribution 
Trusts - Stephen T. O’Neill

• Elder Law Treatise - Comments regarding 
nursing home protection aspects of retirement 
vehicles - Michael T. Lahti
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Request a Speaker

Lahti, Lahti & O’Neill, P.C. will be happy
to conduct complimentary Estate Planning
& Elder Law educational workshops and
seminars for professional management

organizations, retired professional groups,
financial advisor firms and senior support

groups.   To arrange an educational seminar or
workshop for a group of 25 or more people,

email or call us at (401) 331-0808.
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